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Professional Summary
Business Development Director with 10+ years leading commercial growth and strategic partnerships for global media and AdTech platforms. Proven success in monetization strategy, platform expansion, and cross-functional execution across EMEA. Currently leading revenue and partnerships for TikTok’s ad network (Pangle), achieving 120% CAGR growth. Former Snap Inc. Account Executive with a strong track record in scaling advertiser ecosystems across high-growth markets.

Focus: Ad monetization, strategic partnerships, platform growth, cross-functional leadership, and EMEA expansion.
Work Experience
Business Development Director EMEA (Ad Network)
TikTok | London, UK
October 2020 – Present
- Lead commercial expansion for TikTok’s Pangle ad network, driving 120% CAGR over five years.
- Built and managed strategic partnerships with app developers, publishers, and agencies across EMEA.
- Partner cross-functionally with product, marketing, and data teams to optimize monetization strategy and campaign performance.
- Defined scalable partnership frameworks to enhance operational efficiency and partner engagement.
- Represent TikTok Pangle at major industry conferences (Gamesforum, Gamescom, Google App Summit), positioning the platform as a growth driver for app monetization.
Account Executive
Snap Inc. | London, UK
February 2019 – October 2020
- Managed high-growth accounts across gaming and mobile app verticals, increasing quarterly revenue from $2M to $8M (300%).
- Closed 50+ strategic deals across CEE and CIS markets, expanding Snap’s advertiser ecosystem.
- Collaborated with product and insights teams to deliver data-informed, performance-driven solutions for enterprise clients.
- Represented Snap Inc. at client and industry events, strengthening regional brand presence.
Earlier Experience — AdTech & TravelTech (2014–2018)
Senior roles at Aviasales, Momondo, and Finalprice, leading international B2B sales and partnerships across EMEA & APAC.
- Secured 100+ strategic contracts and built multi-million-dollar revenue pipelines.
- Consistently exceeded sales targets through data-driven performance marketing initiatives.
Education
Bachelor’s Degree in International Relations
Lazarski University | Warsaw, Poland | 2013
Additional Experience: Advised and supported early-stage SaaS and AdTech startups through SLSBMB.com, a small consulting initiative focused on go-to-market strategy and business development (2017–Present).
Languages: English, Polish, Russian, Ukrainian (fluent)
